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Fixed-Rates Hovering
Above All-Time Lows
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U.S. Daily Averages as of
November 25, 2011.:

30 Yr. Fixed: 3.98%
15 Yr. Fixed: 3.30%
1 Yr. Adj: 2.79%

By Realty Times Staff

In Freddie Mac's results of its
Primary Mortgage Market
Survey, the 30-year fixed-rate
mortgage averaged 3.98
percent with an average 0.7
point for the week ending
November
from last week when it
averaged 4.00 percent. Last
year at this time, the 30-year
FRM averaged 4.40 percent.

15-year FRM this week
averaged 3.30 percent with an
average 0.7 point, down from
last week when it averaged
3.31 percent. A year ago at
this time, the 15-year FRM
averaged 3.77 percent.

1-year Treasury-indexed ARM
averaged 2.79 percent this
week with an average 0.6
point, down from last week
when it averaged 2.98 percent.
At this time last year, the 1-
year ARM averaged 3.23
percent.
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Rare 13-Year New Summerfield Home

This Month’s Featured Listing
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BRC ;

in Quiet Cul-de-Sac 5 Beds, 3 Baths, 2,316 Sq. Ft.,

5,756 Sq. Ft. Lot Size. This home has dramatic high vaulted ceilings, plenty of storage, downstairs
bed & full bath, inside laundry, dbl pane windows, maple cabinetry, granite-tiled kitchen counters,
central A/C & alarm system MLS#81149337 1027 Nova Ct, Milpitas Call Karl at 408.934.8865

Will Mortgage Rates Stay Low?

While the Federal Reserve has promised to
keep rates "low" until 2013, it is clear to
many experts that the current historical
lows we are experiencing will not last.

According to the latest projections from the
National Association of Realtors® (NAR),
interest rates should gradually rise out of
historic lows as we move through 2012.

This isn't the most welcome news for a
housing market that has continued to falter
and a credit market that already has
tightened lending standards.

The NAR reports that current surveys
reflect the tight credit conditions. They
report that recent buyers are staying well
within their means, with higher incomes
and higher downpayments.
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By Carla Hill

Federal Reserve Board of New York, who
said the economy 1is under-performing,
reports, "Nearly two-and-a-half years since
the end of 'the great recession,’ the
economy continues to operate well below
its potential. Among the significant
structural impediments are the legacy of the
housing boom and bust, and fiscal
contrition at the state and local level."

Lawrence Yun, chief economist of the
National Association of Realtors®, said
home sales should be stronger. "Tight
mortgage credit conditions have been
holding back home buyers all year, and
consumer confidence has been shaky
recently," he said. "Nonetheless, there is a
sizable pent-up demand based on
population growth, employment levels and
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When you look at your holiday calendars you
may find the months already overloaded with

90 S. Park Victoria Drive, Mifgii@hal obligations -- shopping, entertaining,
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trying to sell your home, you are under extra
pressure to keep your home in "showtime"
condition. And that could be the last thing you
need before the holiday spirit is broken.

It is understandable why you would be
tempted to take your home off the market
during the holidays. And the list of
justifications is long. If you are too busy,
buyers may be also, and you may find your
efforts unrewarded by enough showings. And
what if you do get an offer? You may be
faced with the possibility of packing and
moving during the busiest time of the year.
Besides, you can give your house a rest, and it
will have better momentum after the holidays.
Better to just pack it in and start fresh in
January, right?

But wait! Top-selling Realtor Jennie Ling
says taking your home off the market during
the Christmas season is a mistake. A vice
president of Virginia Cook REALTORS® and
the number one sales person in her company
for almost every one of her more than 35
years in the real estate business, Ling
exclaims, "The house sure isn't going to sell
off the market! What is the advantage of that?
So you're busy. Let your Realtor do the work.

1698 Hostetter Road #D, Savialoa leave in the morning, go to work, go

Tel: (4088468  (408p831
Located Near Ranch 99 Market
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24 S. Abbott Avenue, Milpitas
408.945.8888

Hwy 880 & 237 Intersection
Milpitas Shopping Center

shopping, and let your Realtor take care of
things."

"The holidays are my best-selling period.
Why? Because most people take off work
sometime during the season. The husband and
wife are both off and want to see houses. I
showed homes on New Year's Day last year. I
like the holidays because the buyers have
more time, and they can look at homes
together."

Before you take your home off the market,
consider the following points:

A Al t hough buyer a
down, the buyers who are actively looking
during the holidays are that much more
serious. Ling believes the home market is no
more affected at Christmas than during other
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"busy" period. If that were so, the market
would shut down throughout the year as
families concentrate on spring weddings, June
graduations, summer vacations, and autumn
back-to-school activities.

A Many buyers deliberately choose to shop
for a home after the busy spring and summer
rush. They know that it will be easier to look,
and that negotiations will be less stressful.
They may not have children, or they may have
grown children, so moving to accommodate
the school year isn't a consideration. Finding
the right home at the right price, however, is.
A Relocating f ami
choice in when they can leave for their new
destination.  Although 68 percent of
transferring families have children, many
families have to transfer during the middle of
the school year. These families are that much
more motivated to get their families settled in
before either before the January semester
begins, or to arrange for the move during
spring break in March. If you sign a contract
by New Year's Eve, the timing couldn't be
more perfect.

At Chri stmast.i
family and the home. Preparing for the indoor
activities of winter is one of the most
enjoyable periods of family life. Allowing
buyers to view your home during this most
hospitable of seasons lets them better picture
their own family life in the attractive
environment you have created.

A When is your
inviting? You have cleaned and decorated,
and your home looks like a picture postcard.
If the results are good enough for family and
friends, they will surely be good enough to
impress your buyers. Get the family team on
board to do a five-minute blitz pick-up every

morning to keep holiday messes to a
minimum.
A wWith reduced inv

buyers, you will have all the members of the
MLS on your team. You may find you have
more showings than you would if your
marketed your home during a busier time of
the year.
A If you do get a
terms to suit your needs. If moving during the
c Holidaws idn'yy an npéoyl, yau gap eud in thd
closing date of your choice. "Most people can
close 30 to 60 days after a contract is written,
so there is plenty of time," Ling says.
"Possession and closings are very negotiable."
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Real Estate Outlook: Will 2012 See Improvement?

Wedbve seen the effects of t
year. Existing and new homes sales have struggled and we are
now left with sizable pent-up demand. Will this trend continue
into 2012?

For starters, consumer prices fell in October, meaning low wage
workers and others struggling to make ends meet will find more
affordability. Additionally, according to experts, this decline
gives the Federal Reserve more wiggle room when it comes to
policy making should the economy worsen.

Why the decline, which was not wholly expected? The recent
developments in the European debt crisis have had their affects
on American markets.

Yet, affordability is the name of the game for 2012. The National
Association of Realtors reports that next year will be one of the
best years on record for housing affordability.

"Housing affordability conditions, based on the relationship
between median home prices, mortgage interest rates, and
median family income, have been at a record high this year,"
said Lawrence Yun. "Very favorable affordability conditions will
dominate next year as well, which will probably be the second
best year on record dating back to 1970. Our hope is that credit
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By Carla Hill
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advantage of current opportunities."

NAR President Phipps says that "mortgage availability remains a
real concern since the private market has yet to return. While the
housing market is still in recovery, we firmly believe that lower
loan limits will only further restrict liquidity in mortgage
markets."

Home sales could start to see some improvement in the new
year, though. Existing-home sales are expected to rise 4 to 5
percent.

"Once home prices turn positive on a sustained basis, consumer
confidence will rise and help the broader economy to improve,"
Yun added. "If we could maintain sound and reasonable
mortgage underwriting standards, the market would be able to
avoid a future big boom and bust cycle, but mortgage standards
remain overly stringent."

While mortgage rates may rise slightly, they will still be near
historic lows. In fact, the Federal Reserve is committed to
keeping rates low through mid-2013.
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For current information on above listings,

please contact Karl Lee at 408.934.8865 or Emily Yue at 408.934.8869
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What Is “San Jose Dream Home Program”?

affected by the

i nterest

JULIANA LEE

THE RESULTS LADY

KARL LEE

MANAGING BROKER

By Karl Lee, Realty World Results Pros

San Jose Dream Home Program, aka Neighborhood Stabilization Program (NSP), is
a homebuyer assistance program offered through the City of San Jose to help low
and moderate income families to purchase homes as primary residence in San Jose.

The Program is intended to mitigate blight and enhance neighborhoods most
distressed housing market through quality construction
incorporating Green-building features. The City partners with two developers to
acquire, rchabilitate and resell these homes. The Program offers mortgage
assistance of up to 20% of the purchase price to income-eligible homebuyers.

Homebuyers are required to obtain a second loan with the City at 3% simple
deferrec
or selling of the home. All applicants must complete an 8-Hour HUD approved
homebuyer education class before the approval of the City loan.
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408.781.3289
DRE Lic. #00637613
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Maximum Income by Household Size

WWW.RESULTSPROS.COM Household Size

1 2 3 4 5 6

REALTY

Maximum Income

$87,000 | $99,450 | $111,850 | $124,300 | $134,250 | $144,200
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If you are eligible and interested in learning more about this Program, please visit
www.SINSPHomes.com or www.sjhousing.org/program/homebuyer.html (City of

Each Office Independently Owned and Operated

145 W. Calaveras Blvd., Milpitas, CA 9!

Tel: 408.934.8888 Fax: 408.934.8¢

You can also contact me at 408-934-8865 or Emily Yue at 408-934-8869.

San Jose Housing Department).

EQUAL HOUSING
OPPORTUNITY
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a doubling-up phenomenon that can't continue indefinitely. This
demand could quickly stimulate the market when conditions
improve."

It is this improving jobs markets that many analysts are waiting
for. Yun projects the GDP will grow 1.8 percent this year and
2.2 percent in 2012. The unemployment rate should decline,
albeit modestly, to around 8.7 percent by the end of 2012.

Around this same time, experts expect that "mortgage interest
rates should gradually rise from recent record lows and reach
4.5 percent by the middle of 2012."

This is still an incredibly low rate and many experts feel that
housing market, while still struggling, will improve throughout
next year and after. In fact, the NAR expects new home sales to
reach 372,000 next year. Existing home sales could fare just as
well, rising 4 to 5 percent in 2012.

"Housing affordability conditions, based on the relationship
between median home prices, mortgage interest rates, and
median family income, have been at a record high this year,"
Yun said. "Very favorable affordability conditions will
dominate next year as well, which will probably be the second
best year on record dating back to 1970. Our hope is that credit

restrictions will ease and allow more home buyers to take
advantage of current opportunities."

The bottom line is that the housing market should improve over
the next year and along with that improvement will come higher
interest rates. Buyers interested in making a move should take
heed of today's historically low rates and high levels of
affordability.
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The latest reports on the remodeling market show that
todaybés | ow rates may be
opportunity to refinance and funnel extra funds into home
improvements. According to BuildFax the remodeling
market is up 34 percent over September 2010. They report
the top projects are roof remodels/replacements followed by
deck and bathroom remodels.

Nearly two and a half years after the recession the economy
and housing market continue to struggle, but recent stats and
surveys are revealing that a change could be on the horizon
for 2012. For now, affordability and interest rates are making
for tempting deals for to
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